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1. Differences from Public (Government) Funding

· Mission driven

· Board directed

· Values laden

· Time to Decision

2. Making the Contact

· Do your homework

· Know the preferred approach

· Don’t impose your values

· Match your idea to their agenda

3. Proposal Development

· Letter of interest

· Succinct, timely, cost effective

· Offer a win-win scenario

4. Closing the deal

· Meeting the Board

· Be willing to adjust your plan

· Be specific on outcomes (that serve the Foundation)

· Invite active participation

5. Implementation

· Reporting (no surprises)

· Collaboration on product development

· Be an ambassador for the Foundation
